PITCH STRUCTURE 
Permission to use given by Gary Neumann 

Sample of The 90 Second Elevator Pitch: This pitch was based on a new product for the fishing industry. 

This is a template to learn from and you can adjust accordingly. 

Hello, my name is __________________, I am the (title)__________________ of (name of company) _________________________________ , (power statement) eg: XYZ company was formed to give anglers a third hand to hold their gear to assist in catching more fish. (this was for a inventor of a new fishing accessory) 

The Product (the Rod Mate) is the only rod holder that enables you to hold your outfit above your waist and out of the water and elements. It has 5 holding applications built in; around the neck, the waist, behind the back, over the shoulder or pinned on the vest. It works with all type of fishing rods. 

The Market is huge. American Sports fishing Association reports that there are an estimated 44 Million US recreational anglers. The facts are more people fish than play golf and tennis combined. There are several other rod holders on the market but none have the features like the Rod Mate. 

Marketing Strategies (here is where you tell them how you are going to market your product. Eg: we are going to offer this product via Direct TV or infomercial. We plan on getting our product into 294 different media within an 18-month period and then moving it into the big box retailers after that. 

The Raise This is when you tell them how much you need, how you are going to raise it and what they can make if they invest. This is the most important part of the sixty-second pitch. Eg: We are going to raise $300,000 and we are going to be doing a Revenue Purchase agreement with our investors. Simply put if you invest $10,000 in our venture based on our revenue projections you will get a return of $58,000 in 36 months. 

If you are interested in learning more about our product or service please feel free to give me your business card and we will be glad to set up an appointment to talk with you more. (This is the close but you need to try to get them to set up an appointment or talk with you after the meeting. It all depends on how the meeting is set up or what type of position you are in when speaking with this person, elevator, airplane, lunch, bar or whatever. ) 

Elevator Pitch 
Potential investor: “What do you do?”… 

My name is Gary and I own a company called XYZ enterprises and we are coming out with a new product for fishermen. This product is called a rod mate and it was designed to be a third hand for fisherman when they are fishing so they can catch more fish. It has 5 different positions you can use to hold your rod, behind your back, pinned to your vest, around you waist, over your shoulder or around your neck. Did you know that there are over 44 Million fishermen in the US alone and fishing is bigger than golf and tennis combined? And fishermen spend money. We are going to offer this via Direct TV or Infomercial advertising and will be in 294 different medias within 18 months across the US. After the product gets known throughout the US we will go to the big box retailers like Wal Mart and Target for distribution. We are raising $300k in a unique funding strategy called revenue purchasing. As an example if you invest $10k your return based on our projections would be $58,492 in 3 years. If this sounds interesting to you give me your card and I would be happy to give you a call to talk with you more.
